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Making the decision to sell your home is normally a major undertaking; no one wants to list their 
home and then have it sit on the market and fail to sell.  The following information will help you 
make the right decisions when selling your Florida property.

1. When placing your home on the market be aware that buyers are looking at your 
property and comparing it to other homes for sale in your market.  Most buyers 
look at the options vs. the cost, features and benefits.  If you are selling a small ranch, a 
large estate, a golf course or waterfront property in Florida (http://
www.carlrizzuto.com/index.php?Action=Nav&Type=Location&Button=Juno) or a 
condominium…buyers compare. It is vital that you properly price your home.  Be certain 
that your agent understands and shares with you the process of pricing a property.  
Avoid under-pricing and over pricing your property.

2. If you want to sell your home and have a pet try to contain the pet when the home 
is being shown.  If you have a dog…take it for a walk, if possible, during the showing…
it’s a great excuse to leave the home.  Make sure that there are not any pet odors in the 
home.  Since you live in the home you may not be aware of pet odors…ask  your Realtor 
to be honest with you and tell you if there are pet or cigarette smoke odors and then take 
action to remove that smell. When the home is being shown…take a walk or leave for 30 
minutes to 45 minutes.  If you are at the home during the showing the buyer will 
look and leave faster than if the home was unoccupied.  The showing Realtor knows 
the needs of the buyer and will utilize his or her knowledge to point out the features and 
benefits of your property. 

3. Make sure your home looks its best; remember…we are competing against many 
other properties within the market.  Mulch around the shrubby (trim if necessary), clean 
the windows, paint the front door (if necessary) and make sure all carpeting is clean 
while remembering to touch up the walls. Remove some of the furniture if the home is 
cluttered and clean out the closets.  I always recommend when you list your home for 
sale, leave the house…drive around the block…and then drive up to the home and go 
inside.  Evaluate your home… (Inside and out) as if you are the buyer. Make any 
necessary changes. Do not hesitate investing a limited amount of funds to allow your 
home to stand out within the market.  Bottom line; make sure your home is clean, net, 
organized and properly priced. 

4. Don’t go it alone: Many times a seller elects to sell For Sale by Owner in order to save 
the commission.  Although it appears as if this would become a savings to most…many 
owners eventually realize that the typical For Sale By Owner buyer…is also looking to 
save the commission…and more!  In our market 20% of the sellers attempt to sell by 
Owner but only 2% accomplish this task…and if they do sell…the transaction is normally 
discounted by more than 10 to 12% when compared to a Realtor listed property.  Again, 
the typical For Sale By Owner (FSBO) buyer is a bargain hunter and is looking for 



someone that is willing to give away their home. You will normally net more with an 
experienced listing agent vs. selling privately.

5. Hire an experienced and active agent.  There are two types of Realtors…Active and 
Passive.  Most agents are passive agents.  Hire a Realtor with a track record; and be 
certain he or she is an “active” agent.  Although it is important to “like” the agent…it is 
more important that the agent you hire is a strong negotiator, they know how to sell, they 
understand the market (and clearly explain it to you), they understand the power of 
marketing, have a strong marketing plan and they are honest and trustworthy. Ask 
questions of the agent and know that Real Estate sales is a business…and not 
something to let a friend who has a real estate license “try”; hire a professional.  The 
greater the experience of the agent you hire…the better the opportunity for a successful 
sale…and in most cases…the more the home will sell for.  An experienced agent knows 
how to negotiate for you from a position of strength and also knows how to keep your 
transaction together if there are issues or problems during the sales pending process.  If 
your “friend” has a buyer, remember he or she can still show the home even if listed with 
a more experienced Realtor.

As a Realtor serving Palm Beach County, Martin County and St. Lucie County we are pleased 
to have successfully sold Hundreds and Hundreds and hundreds of homes and condominiums 
within our market.  Our business model includes the sale of Florida luxury estate properties
(http://www.carlrizzuto.com/index.php?Action=Nav&Type=Location&Button=WestPalmBeach), 
condominiums, investment properties and first time home buyers properties.  Our 30+ years of 
experience and our exclusive marketing programs produce a high level of success for the 
clients we work with.  Most of the homes we list we do sell.  We stay in close communication 
with our clients and deliver an extremely high level of service. 

If you reside in North Palm Beach, Palm Beach Gardens (PBG), Juno or Juno Beach, Jupiter, 
Tequesta, Hobe Sound, Stuart, Palm City, Jensen Beach or Port St. Lucie I invite you to 
personally call me to discuss your real estate needs.  If you are looking to buy a home or sell a 
home visit our web site…we have information and home search data for every individual looking 
to become involved in a buy or sell real estate transaction.  I would be honored, along with my 
team, to personally and professionally serve your needs. Allow my 30+ years of real estate 
experience along with my affiliation with the largest real estate company in the area, Keller 
Williams Realty, benefit you.

Call me and feel free to GOOGLE ME!

www.The Carlrizzutosalesteam.com
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561-296-8420 (direct)
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